
Officers
President Mike Jones
[mjones@fmca.us]

Vice President John Loftis
[jloftis@fmca.us]

Secretary-Treasurer Kristy Tingle
[ktingle@fmca.us]

Second Vice President Dan Gileo
[dgileo@fmca.us]

Past President Michael McCartney
[mmccartney@fmca.us]

Directors
Bill Caldwell [bcaldwell@fmca.us]
Val Grabowski [vgrabowski@fmca.us]
Charlie Grindrod [cgrindrod@fmca.us]
Rick Fender [rfender@fmca.us]
Charley Henry [chenry@fmca.us]
David Mulicka [dmulicka@fmca.us]
Bruce Palmer [bpalmer@fmca.us]
Kent Safriet [ksafriet@fmca.us]
Murray Shatt [mshatt@fmca.us]
Lori Sousa [lsousa@fmca.us]

Regional Directors
East Florida
Charlie Grindrod 407-349-9095
Panhandle
John Loftis 850-934-0530
South Florida
Murray Shatt 305-745-2840
Southwest Florida
Mike Jones 239-481-7143
Tampa Bay
Val Grabowski 727-328-8232

Executive Director
Steven Webster
[swebster@fmca.us]
321-453-3051

Government Relations Director
Peggy Mathews
[pmathews@fmca.us]
850-877-3848

Meeting Planning Director
Meg Slentz Nagy
[mslentznagy@fmca.us]
321-733-2670

FMCA ADVO C AT E

AD RATES (ADVOCATE ADS ALSO APPEAR
ON WEB SITE; 10 ISSUES PER YEAR)

MONTH YEAR
Full Page Color 400 $2800
Half Page Color 300 1600
Biz Card 400
Quarter Page Color 200 1000

AD & COPY DEADLINE: 15TH OF THE MONTH.

EXECUTIVE DIRECTOR’S REPORT

BEST MONTH EVER? . . . . . . . . . . . .2

PRESIDENT’S MESSAGE

MIKE JONES ON IDIOTS AND MORE . .3

NEW MEMBER BENEFIT! . . . . .5

MARINE CONSTRUCTION LEADS
TO FUN BY JOHN LOFTIS . . . . . . . .6

HERHOLD HONORED . . . . . . . .8

WELCOME NEW MEMBERS! . . . .16

DOCK & MARINE EXPO
EXHIBITOR REGISTRATION . .17

LET’S STOP UNLICENSED
ACTIVITY! BY RICK FENDER . . . .19

JULY MEETING UPDATE –
LONGSHORE WORKSHOP . . . .22

SOLVING FLORIDA’S MOORING

MESS BY RICHARD BRADFORD . . .25

COMMITTEES & MEETINGS

SCHEDULE . . . . . . . . . . . . . . . . .28

FMCA Pl a t i num Member s
RAVENS MARINE, INC. Matthew Hill 800-676-3023
ROBBINS MANUFACTURING Bruce Palmer 888-558-8199
ACE BOAT LIFTS Kristy Tingle 941-493-8100
BELLINGHAM MARINE Steve Ryder 904-358-3362
CRANE MATERIALS INTERNATIONAL John Irvine 800-256-8857
DECKS & DOCKS LUMBER CO. Dan Gileo 727-399-9663
GATOR DOCK & MARINE Joe McCloskey 800-621-2207
GOLDEN BOAT LIFTS Bill Golden 888-909-5438 ext 225
LP WEATHERBEST Rick Fisher 813-991-7898
PPW Gus Stritt 800-273-4076

Charter Platinum Members have each made a five-year
membership pledge in support of the Association.

THE FMCA ADVOCATE IS AN OFFICIAL PUBLICATION
OF THE FLORIDAMARINE CONTRACTORS
ASSOCIATION, INC.
STEVEN WEBSTER EXECUTIVE DIRECTOR

This month’s masthead photo shows the
CEU classroom at the Jacksonville Mini

Expo.

DOCK & MARINE EXPO staff needed!
A few good volunteers to staff the

registration center October 12-13, 2007
will be GREATLY appreciated!

Call 321-733-2670.

FMCA Salutes Our Outstanding Mini Expo Sponsors

Grand Sponsor Wood Treaters, LLC; Silver Sponsors
Amerisafe, Bellingham Marine and Dealer Risk
Services; Bronze Sponsors Honc Marine, Lewis,
Longman & Walker, Quality Boat Lifts and RLI

Insurance; Friends of FMCA contributors – Shoreline
Lumber, Vandroff Insurance, Ashcraft Marine,

Hopping, Green & Sams, LIG Marine, South East
Timber, and Marine Lumber Supply.

Manatee Downlisting
Moves to Final Phase

The Florida Fish & Wildlife Conservation Commission voted
unanimously to approve finalizing its Manatee Management

Plan during a June meeting in Melbourne.

No marine contractors were on hand to support the
Commission’s decision. Lots of boaters, especially from Citizens

For Florida’s Waterways and the Coastal Conservation
Association, were present.

Some opponents spoke, but their arguments were
generally muted, as they finally accepted that science over-

whelmingly supports downlisting.

The last step to downlisting is scheduled for the September
FWC Meeting in St. Pete, at the Bayfront Hilton.

It would be a very good idea for every contractor to attend that
meeting. Indeed, it should be mandatory.

How will the change affect marine construction?

FMCA Meeting
July 13-14

JW Marriott Grande Lakes
Resort Orlando

Florida Dock & Marine Expo
October 12-13

Hyatt on Sarasota Bay
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Executive Director’s Report

We just experienced the single best week in our history.

Executive Director’s Report continues on page 4

Steven Webster

This report will
be short and
sweet. 

The CILB (Construc -
tion Industry Licensing
Board) “noticed” our
state marine contrac-
tors rule at its June
meeting in Orlando.

This means that the language we
developed to describe what a marine
contractor can do has been approved
by the CILB, which now begins work
on the exam for the license.

The only area of  difference between
the proposed “scope of  work” we
presented and the final version was
whether the license would allow
marine contractors to install metal
and tile roofs.

Under the language approved by
CILB, you cannot. The reasoning is
that a General Contractor must sub
out tile and metal roofs; therefore, so
should marine contractors.

I’d very much like your opinions on
this, and would very much appreciate
your input on what you’re allowed to

build, and with what license. If
finding a sub for roof  work over nav-
igable waters is going to be trouble –
now’s the time to let us know!

Also, special thanks to Rick Fender of
Cloud 9 Services for participating in
the CILB hearing. I can’t stress this
enough: the various Boards and
Commissions we deal with need to
see real, live, FMCA members at
their meetings. Attendance does
count!

MANATEE DOWNLISTING

It’s been seven years since CCA
(Coastal Conservation Association)
first filed its petition calling for the
Florida Wildlife Commission to
downlist the manatee from its
“endangered” status.

Last month, in Melbourne, the
Commission unanimously voted to
finalize a “Manatee Management
Plan.” When the Commission
approves the Plan at its September
meeting at the Bayfront Hilton in St.
Pete, the manatee will be officially
relisted as “threatened.”

The agenda for that meeting hasn’t
been set, but it is likely to happen on
Thursday, Sept. 13.

What does this mean for marine con-
struction?  In the short term,
absolutely nothing. Over the past

three years, we’ve pretty much
worked out the kinks in the review of
permits for “impact” on manatees, so
few permits are being withheld
because of  seacow concerns – and
when it happens, we’ve always found
a resolution.

However, let’s not forget that the
whole permitting process is nothing
but a package of  assumptions and
guesses that can’t be validated. And,
especially regarding multi-slip facili-
ties, it’s a package of  rules that are at
the root of  Florida’s water access
woes.

When the manatee was assumed to
be “endangered,” we sounded pretty
selfish when we complained about
“unnecessary” restrictions. But, now,
with the manatee’s status based on
solid scientific information, our
demands for construction rules based
on sound science are viewed as rea-
sonable and well-founded issues.

One thing I’ve learned is that no
matter how sensible something is –
like regulations based on good
science – there will always be some
people who object. Maybe they just
plain don’t like anybody building
anything over the water. Or, maybe
they’ve learned to work the system, so
they’re getting permits that others
are not. 
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Mike Jones

Dear Members,

Some things I often wonder
about:

- How employees can invent
such creative excuses. 

The excuses they give are all based
on fact, but they always feel that it is
necessary to add some details to
make it more “believable”, which
actually makes it more unbelievable
to the boss.  We all get the normal
ones, “I overslept” or “There was an
accident on I-75 (or I-10, I-95, etc.,
etc.) and traffic was backed up for
miles”, but we all have those creative
employees who like to elaborate on
the reason they were late or absent
from work.  

We have a list of  creative excuses
hanging in my office.  These are not
excuses I’ve heard myself, but I
would not be surprised to hear one
or two of  them some day.  

My favorites include:  “a hair follicle
on my big toe is infected, my doctor
told me to stay off  my feet for a
couple of  days.” 

“I woke up in someone else’s house
and couldn’t find my car, I promise
there were no drugs or alcohol
involved.”

“It was raining, and the road was
really slippery, so I had to drive

really slow.” 

And my favorite “I forgot which
marine construction company I
worked for and drove to the wrong
one first.”

- How unlicensed and/or
uninsured contractors can
get away with such obvious
rule breaking.  

We all know of  at least one dock
pirate in our respective areas of  the
state. The guys working out of  a
pickup truck and they might have a
little barge.  They never get a permit,
because they can’t. They build the
illegal docks and the illegal additions
to docks.  

I know this is a frustrating topic for
just about everyone reading this
article right now.  

The most frustrating part of  the
whole deal for me is the fact that if
they do get caught there are little or
no repercussions for them. The worst
that usually happens is the offending
structure or addition will have to be
removed.  Why aren’t they punished
with substantial fines or even jail
time for flagrant violations?  

The other side to this issue is the
homeowners who hire these pirates.
Most (if  not all) know that they are
hiring unlicensed/uninsured con-
tractors. Some even go to the trouble

of  pulling their own owner/builder
permit. If  the local municipalities
started fining these homeowners
then that might slow things down a
little.

- How so many people can be
ignorant of  the basic rules of
the road!  

When I took driver’s education
classes in high school, they taught us
that the left lane is the fast lane.  

Any time I drive on any major
highway in Florida I come up on
some idiot holding up ten cars by
driving in the left hand lane.  

Now please don’t get me wrong, I am
not an excessive speeder.  Usually I
drive a maximum of  10mph above
the speed limit on the highway.
These drivers like to drive 5 or
10mph below the speed limit, and
this is usually done with a cell phone
attached to his/her ear.  

Is the cell phone the problem?  I
think that is only part of  it.  When
you finally do get by the slow driver
he/she is usually oblivious to the
problem.  They might be talking to a
passenger in the car or playing with
the radio, but the thing that they are
not doing is paying attention to their
surroundings.  What is so hard about
paying attention to your mirrors and
showing some common courtesy to
your fellow drivers?

President’s Letter

Bad excuses, lousy enforcement, idiots on the road.
Sounds like Florida!
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- How the simplest one hour repair usually
turns into a 5 hour pain in the butt.  

We have all gone out to replace a motor on a lift or
change out a few broken deck boards only to run into
every problem possible.  Where is that ½-inch wrench or
your hammer?  Why did the electrician wire the lift this
way?  Why is every screw head stripping out when you try
to run it into the deck board?  That is why we don’t do a
whole lot of  service work and when we do we charge by
the hour. 

Well, those are just a few things I wonder about occasion-
ally.  Send me an email if  you have any good excuses from
your employees or any suggestions to stop
unlicensed/uninsured activity in your area.  

Don’t forget the next board meeting will be held in
Orlando on Friday, July 13, 2007 from 2-6PM.    On
Saturday, July 14, 2007 we will have a nice roundtable
discussion on USL&H. Everyone is invited to attend both
meetings.  Please look for details in this issue of  “THE

ADVOCATE”.

And, of  course, the next big event is the Fourth Annual
Florida Dock & Marine Expo, to be held at the Hyatt on
Sarasota Bay October 12-14, 2007.     

The Exhibitor registration form is in this issue. By the
time you read this, our online registration and hotel reser-
vation system will be operating.

Of  course, I also hope to see you at the FWC meeting,
September 13, in St. Pete, where the manatee will be
downlisted, thanks to the sound science that we’ve worked
so hard to support.

Sincerely,

Mike Jones
President 

President’s Letter continues on page 30

President’s Letter continued from page 3



A NEW MEMBER SERVICE

FMCA has teamed with ED Payment Systems to offer
Members a powerful and inexpensive sweet of  programs
for credit card processing, business loans and more.

How good is it? FMCA’s charge processing rate will drop
from 2.55 to 2.27%, with no monthly minimum. Even
better, ED Payment Systems handles both online and
card swipe charges through one account, whereas our
previous processor required two separate accounts! That’s
a substantial savings and it’s available to every FMCA
Member.

I urge everyone to read the information on page 5, and
give ED Payment Systems a call. And while you’re at it, I
suggest you look into Prime Bank, which manages our
accounts receivable deposits. Our members and cus-
tomers send checks to FMCA’s PO Box at the bank. We
receive emailed PDFs of  every deposit as they’re made,
plus a full package at end of  month. Combine ED
Payment Systems and Prime Bank, and your FMCA
Membership can save you hours of  time every month,
and a tidy sum of  profits, too!

Do yourself  and your business a favor and CALL!

A QUICK REPORT ON LOCAL CHAPTERS

While I can’t say much about any other of  our new Local
Chapters, I can say this: Our Jacksonville Members are
waaaaaay ahead of  the curve. Besides putting together
the Mini Expo, they’ve adopted their own meeting guide-
lines, and have submitted issues and ideas to their
Chapter Director, President Jones and me.

Their hard work and enthusiasm is a joy to see unfold,
but it’s also a reminder that hard work and enthusiasm
need to be appreciated and rewarded. Now, it’s up to the
Board to harness this energy by addressing their issues,
and by providing regular and valuable insight and com-
munication to the local chapter members.

How to do that will be a major topic at the July Meeting.

Sincerely,

Steven Webster 
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Executive Director’s Report continues from page 3

2211 Tamiami Trail S., Venice, FL 34293  
800-826-3573  941-493-8100 
www.aceboatlifts.com

The Easiest 
Lift You’ll Ever 
Install
Aluminum really is easier to install. ..with switch for ease of 

installation; adjustable pile mount brackets with mounting 

hardware; toprails preassembled with cables attached; carpeted 

wooden bunks come with brackets attached to eliminate drilling 

in the field.  Aluminum lift warranty is superior to galvanized with 

five years structural, drive unit five years and motors one year. 

new product
  

 
 

 
 

  

  

    

ACE Standard Series — Aluminum 4-Pile Lift Specifications
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FMCA Launches New Member Benefit
ELECTRONIC DATA PAYMENT SYSTEMS TO PROVIDE CREDIT CARD PROCESSING SERVICES TO FLORIDA
MARINE CONTRACTORS ASSOCIATION MEMBERS

Government Affairs
Kent Safriet, Hopping Green
& Sams, 850-222-7500

Insurance & Benefits
Ian Greenway, LIG Marine,
727-578-2800
Melanie Jones, SteMic
Enterprises, 239-481-7143
Lori Sousa, Dealer Risk
Services, 561-752-0199
Kelly Zufelt, Vandroff
Insurance, 904-296-3390

Legal Affairs
James Char les, Lewis,
Longman & Walker, 904-
737-2020

Meetings & Events
Lori Sousa, Dealer Risk
Services, 561-752-0119
Char lie Henry, American
East Coast Distributors, 
954-764-1001

Membership Services
Dan Gileo, Decks & Docks
Lumber, 727-399-9663

Permitting & Licensing
Charlie Grindrod, G & D
Constructors, 407-349-9095
John Loftis, Loftis Marine
Division, Inc., 850-934-0530
Murray Shatt, Lifetime Dock
& Lumber, 305-745-2840
Bill Caldwell, Shoreline
Marine, 813-645-3625
Val Grabowski, Heritage
Docks, 727-328-8232

Professional
Development
Mike McCar tney, American
Marine Construction, 
239-945-7759
David Mulicka, Honc Marine
Contracting, 239-772-2378
Rick Fender, Cloud Nine
Services, 407-481-2750

Chapter Oversight
Mike Jones, John Loftis,
David Mulicka, Char lie
Grindrod, Murray Shatt (the
five elected Chapter repre-
sentatives to the Board)

Best Management
Practices
All Contractor board
members; Board Members
Bruce Palmer, Kent Safriet
and Kristy Tingle
Dean Matthews; Timber
Piling Council, 800-410-2070

2007 Meeting Dates

July 13-14
Quarterly Meeting
JW Marriott Grande Lakes
4040 Central Florida Pkwy
Orlando 32937
407-206-2300
Rooms for $109/night at this exceptional four-star
resort. Take advantage and make it a weekend affair!

2007 4th Annual Dock & Marine Expo
October 12-13 2007
Hyatt on Sarasota Bay
FMCA is delighted to return to this outstanding hotel! 
January 12-13, 2008 Quarterly Mtg

2008 Meeting Dates

2008 Fifth Annual Dock & Marine Expo
April 25-26, Rosen Plaza Orlando
That’s right: the Expos are switching dates!

2008 Mini Expo
October 10-11, 2008
Hutchinson Island Marriott

FMCA COMMITTEES FMCA MEETINGS

FMCA Committees are
NOT just for Board
Members!

Each and every member is
encouraged to participate
on a Committee. 

Call the committee
contact person to volun-
teer, and to discuss how
you propose to help. And,
of course, just saying
“We’ll do whatever needs

to be done” is an ample
description. The contact
phone number is listed
below the committee
name. Or, you may call or
email any Board Member
for more info (see the
back cover).

Questions? Suggestions?
Concerns? Call the
Committee Chair, a Board
Member, or FMCA’s office.

BECOME A COMMITTEE MEMBER

All meetings are open to Members and Prospects. 

EDPS(Elec t ron i c
Data Pay -

ment Systems), a leading
provider of  comprehensive
payment processing solu-
tions, is now a partner of
the Florida Marine
Contractors Association. 

Through FMCA, EDPS will
offer comprehensive payment pro-
cessing solutions including bankcard
processing services, Check
Conversion and Guarantee, Business
Cash Advance Services and Internet
Payment Gateway Solutions to
FMCA members at wholesale prices.

“We are excited about the opportu-
nity to work with the FMCA.” said
Bill Treciak, President of  EDPS. “We

have a solid history of  working with
member based organizations to
deliver industry-leading processing
solutions for their membership which
enhance bottom line profits and add
real value to being a member.”

EDPS will provide members of  the
FMCA with payment processing
solutions at discounted rates that
would not be available to each
member individually, outside of  the
FMCA.  The FMCA has nearly 250
members. 

“Our organization looks for partners
like EDPS who can deliver products
and services that our members need

and use,” said Steven Webster,
Executive Director of  the FMCA.
“Value and outstanding service are
important to our members and EDPS
excels at both.”

About Electronic Data Payment
Systems 
Electronic Data Payment
Systems (EDPS) is a leading
provider of  comprehensive
payment processing solutions

including credit card and debit card
processing, the Provantage™ Home
Improvement Finance Program,
Check Conversion and Guarantee,
Business Cash Advance Services and
Internet Payment Gateway Solutions.
Additional information regarding
EDPS may be obtained by visiting
www.edpaymentsystems.com.

If  you currently accept credit cards or
have thought about implementing a
credit card program, the FMCA
Credit Card Processing Program can
provide you with tremendous savings.
There are no enrollment fees, no
monthly minimums and a variety of
low priced equipment solutions.  In
addition to cost effective processing,
you also have access to toll-free cus-
tomer support 24 hours a day, 7 days a
week.  

Additional services are also available
to FMCA members, including Check
Guarantee and Conversion, American
Express and Discover/Novus.  

Call (866)578-9740 for your compli-
mentary Statement Analysis and find
out how much you can save or visit
www.edpaymentsystems.com/part-
ners/FMCA for more information
today!

2007 Dock & Marine Expo Info
October 12-13 2007

Exhibitor registration is in this issue and available online at www.fmca.us/expo

There will be a limited number of  booth displays, and a greater number of
tabletops. 

Booth space is 10 x 10, with a minimum of  two booths required. Booth space
will cost LESS than last year. Only FMCA Members may reserve booths.

Tabletops are 6 x 3 with no minimum. Costs are $350 for Members, $600 for
non-Members (we’ve decided that Membership DOES have its privileges).

We will offer at least four CEU courses. We are planning at least one business-
building workshop. 
Insurance, Permitting and Legislative workshops are planned.

THE GOAL OF VERY FMCA EXPO IS A FUN, EXCITING, PRODUCTIVE
AND REWARDING EXPERIENCE FOR EVERY PARTICIPANT.

Hyatt on Sarasota Bay October 12-13!
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Marine Construction
can tend to be a
little rough around

the edges and for the most
part, a very mentally and
physically demanding
industry. But, every now and
then, it can actually lead to
some fun. 

When I think of  having fun in
Marine Construction, I tend to think
of  the FMCA Expos as well as off-
the-wall opportunities that present
themselves every now and then.

This story is about how talking too
much can get you into trouble! I am
living proof  of  this on a daily basis.
Actually, everything works out for the
best in the end, but the journey there
is an unforgettable episode. 

About a year ago, a client requested
that I sponsor a Ballet Pensacola pro-
duction. For numerous reasons I
instantly became interested in this

opportunity. On a business level, they
would be advertising our company
name on nine billboards in town,
numerous publications, on their web
page, as well as being on banners in
the theater of  the event. I knew that
this was a good move as mostly
prominent people who live on the
water and build docks go to these
events. I didn’t realize how true of  a
statement this was as you will hear
about later in the story. 

On a personal level, I was interested
because the event would provide a
scholarship for a student to take
dance lessons, who otherwise could
not afford them. 

This was important to me. 

I explained to my client that I went to
college on a dance scholarship – and
I taught ballroom dance at the local
Fred Astaire dance studio. I was a
gymnast all through grade school and
took up breakdancing in high school
– which then led to a full dance schol-
arship at Pensacola Junior College. I

entered and won many money-
bearing breakdancing competitions. 

Boy did I let the history of  John Loftis just
fly out of  my mouth. Little did I know
how this would come back to haunt
me later!

My client listened to my story. I
handed her the check for the
Sponsorship. I received all the adver-
tising and marketing just like they
promised. 

After the production, the advertising
ended, and life moved on. Or so I
thought! A couple of  months later, I
receive a phone message from my
client asking me to call her about
another event. I thought it was
another sponsorship opportunity. I
wasn’t real sure if  I was financially
going to be able to do another spon-
sorship. Was I in for a surprise!

Now understand, I haven’t done all of
this dance stuff  for at least 15 years. I
have been doing marine construction
for 14 years and I am definitely not in

dancin’ continues on page  10

VP John Loftis Dances With the Stars – No kidding a
contractor who can fox trot. And more.

Marine Construction Can
Actually Lead to Fun
Sometimes...

John & Karen Loftis
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Anchor Award winners have each recruited two or more
new members since January, 2004.

John Loftis, Loftis Marine Division, 
2006 Golden Anchor Award Winner

Eric Hermann, Industrial & Marine Hardware,
2005 Golden Anchor Award Winner

Paul Sieber, H&W Distributors, 
2004 Golden Anchor Award Winner

Hap Cameron, S.E. Cline Construction
Dan Gileo, Decks & Docks Lumber

Bill Golden, Golden Global Manufacturing
Val Grabowski, Heritage Docks

Charlie Grindrod, G&D Constructors
Mike Jones, SteMic Marine

Jeffrey Kalat, Spectrum Dock Systems
Pat Keefe, Dream Docks

Steven Kern, Snavely Forest Products
Rick Kozell, Southern Pine Lumber

George Lackey, Hockman Lackey Insurance
Steve Liebel, Duncan Seawall

Paul Lynch, Paul Lynch & Associates
Mike McCartney, American Marine Construction

Blair McVety, Charlotte County Seawalls
Mike Morrison, Morrison Builders

Pete Myers, Ft. Pierce Reload
Don Pardue, Wood Treaters
Dick Remke, Decks & Docks

Doug Speeler, Speeler Services
Doug Speeler, Jr., Speeler & Associates

James Timmerman, DSMS, Inc.
Kristy Tingle, Ace Boat Lifts
Karen Tischler, LIG Marine

Kelly Zufelt, Vandroff Insurance

Since the Anchor Award recruitment program was launched
in January, 2004, FMCA has awarded 27 Anchors. Members
earn their Anchors by recruiting two new members. Each year,

the top recruiting Anchor is named Anchor of the Year.
Anchors who recruit 22 members become Members For Life

and never pay dues again. 

FMCA’S POSITION ON MANATEE PROTECTION

• If  sound science supports it, so do we.
• If  sound science doesn’t support it, neither do we.
• All rules must be reviewed and approved by local committees.
• Research is better than restrictions.
• Technology is better than tickets.

IMPORTANT FMCA BANKING NOTICE!

FMCA’S ACCOUNTS PAYABLE ADDRESS HAS
CHANGED. PLEASE MAIL YOUR DUES RENEWAL

CHECKS TO:

Florida Marine Contractors Association
POB 410755

Melbourne, FL 32941-0755

IMPORTANT NEW FREE SERVICE!

FMCA Members receive FREE accounts
receivable (deposit) management when opening

an account with Prime Bank, FMCA’s new
banking partner. For info call: 321-453-3051.

CCORRECTIONSORRECTIONS

Any errors or omissions will be promptly corrected. 

Boundaries of  the Five
Regional Chapters



Frank Herhold, execu-
tive director of  the
Marine Industries

Association of  South
Florida, has been named
Fort Lauderdale’s Citizen
of  the Year for 2007.

“I’m deeply humbled; it was a
pleasant surprise,” Herhold said this
morning in a phone interview. “It’s a
significant recognition of  what
MIASF has accomplished that has
benefited the community. It’s always
gratifying to be recognized by those
outside the marine industry.”

Herhold has “dedicated his profes-
sional and personal life to advocating
for the growth of  the city’s largest
industry, the marine industry, and its
role in promoting the area’s reputation
as the ‘Yachting Capital of  the
World,’” according to a resolution to
be adopted by the city commission
next week.

The resolution mentions Herhold’s
emphasis on responsible boating
through the “Our Waterways, Our
Future” public awareness campaign
and the annual waterway cleanup,
which just completed its 30th year.

Herhold, according to the resolution,
has been an advocate for the preserva-
tion of  Fort Lauderdale’s working
waterfront, expanding and updating
the city’s marinas and boatyards and
waterway dredging.

He has promoted the city as a destina-
tion for megayachts and has been
committed throughout his career to

programs such as Boater 101, the Plywood Regatta youth
boat building contest and a supporter of  the Marine
Magnet School.

The resolution also mentions MIASF’s ownership of  the
Fort Lauderdale Boat Show, which, as a single event, has
the greatest economic impact on the city, attracting visi-
tors from around the world.
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Solutions continued from page 19

fied by hull ID or old registration, by certified mail.  After
30 days, local officials shall be allowed to dispose of  the
property as if  it were an abandoned vessel.

4.  Create a statewide program of  inexpensive mooring
fields and designated small boat anchorages operated
by 501(c)3 non-profit organizations.  Such a program
would greatly increase affordable storage space, pre-
venting many boats currently stored at anchor from
becoming derelicts.  Lower rates will be an incentive
for contractual requirements for owners to show proof
of  passing a safe boating course, provide liability
insurance, comply with mandatory pumpout use, and
maintain the vessel in a seaworthy condition.  It may
even be possible to use binding arbitration to enforce
the rules. Such a program would generate additional
revenue through increased registration fees; and make
it easier to identify true derelict vessels.

5.  Investigate the impact donation vessel programs are
having on the derelict / storage issue.  Are donation pro-
grams redistributing seaworthy vessels or are they encour-
aging first time boat owners to get in over their head?  

DERELICT VESSELS

As of  May 15, 2007, the Florida Fish and Wildlife

Conservation Commission (FWC)’s database showed
1,289 derelict vessels that require removal.  Although this
number represents an accumulation spanning more than
10 years due to lack of  funding, it represents only one
tenth of  one percent of  the number of  legal vessels oper-
ating in our state today. According to FWC estimates, 3.9
million dollars are needed to remove these environmental
and navigational hazards and eyesores.  Its budgetary
$request for 3.5 million was vetoed in the 2006/07
budget, and in the 2007/08 budget proposed by the
Governor, only $150,000 is proposed - to maintain the
derelict vessel data base.

The State has routinely diverted registration fees to pay
for non-boat related problems.  Approximately $10
million has been diverted from boater issues since July,
2001 under statute 328.76(1)(b) and (c), when assignments
of  $2.00 from each vessel registration and 40% from
commercial vessel registrations were directed to fund
aquatic weed research and control.  Invasive aquatic
weeds are caused by agricultural run-off, not boat usage.
The invasive weed clean-up should be funded by agricul-
tural interests and consumers, not boaters.  This $2 per
vessel represents more than $2,051,000 annually.  It
would be far more appropriate for the legislature to redi-
rect these funds toward a permanent program to prevent
and clean up derelict vessels.

ABOUT THE SEVEN SEAS CRUISING

ASSOCIATION

The SSCA represent 10,000 members.  Our
members are uniquely qualified to comment on the
economic and environmental pressures associated
with recreational boating and marine tourism
because we have collectively traveled - literally, not
figuratively - millions of  sea miles and called in at
every country that has a waterfront. We understand
- historically and financially - how competing pres-
sures of  land development, multiple uses of  water-
front property, marine tourism, and the whole eco-
nomic climate of  a region can be effected by water
use politics and policies.  

For more information, contact:

Richard Blackford
Concerned Cruisers Committee
ccc@ssca.org
305 851-2565
www.scca.org

Herhold Named “Citizen of  the Year”
reprinted from Soundings Trade Only
© 2007
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                     “Call today for pricing, engineering assistance and solutions for your sheet piling needs.”
(740) 423-0179 

Introducing Skyline Composites – Experts in synthetic sheet piling and light coated steel sheet 
piling. A division of Skyline Steel, the Nation’s largest manufacturer and distributor of sheet pile. 

Whether you’re looking for space age coated steel, vinyl, composite or high density polyethylene sheet pile, 
Skyline Composites has your solution. Backed by the best service, engineering and testing in the business, it’s 

no wonder that we are the fastest growing manufacturer of synthetic and coated sheet piling in the industry. 

12355 State Route 7; Belpre, OH 45714 Tel 740 423.0179  Fax 740 423.8541 www.skylinesteel.com

Decks & Docks Lumber – Authorized Distributor 
Sarasota 941-952-9663 St. Petersburg 727-399-9663 

XPS – Extreme Performance Steel

Let’s face it; vinyl and composite sheet pile are 
not cut out for all applications. There comes a 

time when you need the drivability of Steel with 
the looks and life of Vinyl and Composite. XPS 

is your solution to this need. 

Nexgen: The Next Generation in Sheet Piling

Nexgen is the next generation in sheet piling. 
With its intricate matrix of Fiber Reinforced 

Polymer (FRP), it has been highly engineered 
for maximum strength, durability and 

resistance to hostile marine environments.
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dancin’ continues on page 21

my prime when it comes to dancing!

So when I called my client back to
find out what she was needing, the
conversation is something like this: 
“John, thanks for returning my call.
Listen we are putting on another pro-
duction called “Pensacola’s Own
Dancing With The Stars” and one of
the dancers we had scheduled to pair
up with one of  our local stars is not
able to perform. 

It’s next week. We thought you would
be perfect.” 

I think it was right about then that I
was saying, “Me and my BIG
mouth.” 

I just had to go and brag about all
that dance stuff ! I expressed to my
Client that it has been a very long
time since all of  that so called

“Experience” and that I am as about
as rusty as it gets not to mention that
the competition is only a week away. 

She said that’s great John, I will take
that as a yes!! (No pressure or any-
thing). To add fuel to the fire, it turns
out that the star I am dancing with is
politically popular in Pensacola  and
in Tallahassee. So this could either
ruin me or be a great connection. All
boils down to that friggin’ dance!

Not one hour later, my dance partner
and local star calls me from
Tallahassee letting me know that she
will be in Pensacola for a few days
this week and understands that I am
going to be teaching her a ballroom
dance for the competition. 

Of  course I replied with yes that
would be me and I think we can pull
this off. I will be teaching the Cha

Cha which is a Latin Ballroom dance
and since we only have one week, we
better get moving quickly. So, after
four practices we put together a Cha
Cha routine that is actually quite
impressive with a twist at the end. 

dancin’, continued from page 6

John’s “Local Star” dance partner:
Holly Benson, Secretary of the
Department of Business and

Professional Regulation
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One of  the most sought-after resort destinations in
Florida, the JW Marriott Grande Lakes Resort in
Orlando, which share amenities with the Ritz

Carlton, is the site of  our July 13-14 Quarterly Meeting.

The Board meets Friday afternoon from 2-6PM. All members are welcome and
encouraged to attend. Agenda items include a licensing update; budget review;
and forecast; organizing local Chapters; dock ordinances and permitting
requirements; and planning for the upcoming Dock & Marine Expos.

Saturday beginning at 9AM, Dealer Risk Services is hosting a special
Longshore roundtable (see below).

Many Members took advantage of  the outstanding room rate negotiated by our
Meeting Planner, Meg Slentz Nagy. 

July FMCA Meeting Information

The Marriott. 
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Local Star inquired as to where my
dance experience came from, hence
the whole scholarship, gymnastics,
breakdancing story. Turns out that
my local star had a lifelong dream of
performing breakdancing at the end
of  a Cha Cha in a dance competition
in Pensacola Florida. What an
amazing coincidence!! I even con-
vinced her to do the proverbial
“Robot” dance. It doesn’t get much
better than this!

Dance day arrives. The competition
isn’t until 9PM, but at 3PM, the four
competing couples performed a
dance rehearsal. We are the last to
perform. We of  course do not reveal
the fact that we are going to break-
dance and do the Robot at the end of
the dance. We  perform the Cha Cha
and that is it! 

That night, the
competition begins
and we again are
last to go. About
9:45 p.m. and right
before our dance
the power goes out
in all of  downtown
Pensacola due to a
severe thunder-
storm. It appeared
that we were not
going to perform
after all since they
could not get the
sound system or
lighting working.
Don’t ever let
anyone tell you that miracles don’t
happen! 

45 minutes later they get the sound
system working off  of  a generator
and then light a million candles. The
dance goes on! So much for the
miracle theory. 

We are on!! We perform the Cha
Cha and then phase right in to the
breakdancing with the robot. Now to
paint the picture, we are wearing
street hats twisted to the sides
gangsta style and sunglasses with
some “Bling Bling” accents. Dancing
in the dark wasn’t quite the plan, but
we could hear that the crowd seemed
to be enjoying the dance. It turns out
later that approximately 50 of  my
clients were in the audience and 250
of  what could be considered the
prominent people of  Pensacola were
watching as well. It appeared that we
pulled it off !!

Time to go to the judges. I didn’t see
this coming at all. I just knew that we
won this thing, I mean heck, I had a
local and state politician breakdance
while performing the “Robot”. We

had to win!! I will
accept no less!! We
were rated on a scale
of  1 to 30 with 30
being the best. Well,
the couple that won
scored perfect 30’s
and the judges exact
words went like this:
“Well, couple
number 3 wasn’t
really the best per-
formance of  the
night and it’s not like
they could dance or
anything, but they
did buy me a basket
of  Godiva
Chocolates and a
large bottle of

Goldslager and so I guess I will give
them a 30!” 

What was I thinking? I forgot to
bribe the judges!! I guess next year I
will have briefcase that will have
$100 dollar bills falling out of  sides
that I will supply to each of  the
judges (I actually WAS ; ) asked to

come back next year and do an
encore).

Either way though, it was an
awesome experience for me and has
done wonders for my business. I have
made a lot of  contacts as well as local
star turned out to be a great contact
that has done wonders for my busi-
ness as well as our industry. 

My only problem is that once again I
have opened my big mouth and chal-
lenged Kristy Tingle to a Cha Cha
and from what I hear, she is taking
lessons and plans on kicking my butt
on the dance floor!! 

Hmmm.....who knows, maybe FMCA
might need to add a Ballroom Dance
competition to the Expos? Just a
thought!

dancin’, continued from page 10

“Bling” indeed!

Secretary Benson and VP Loftis stylin’
on the dance floor in a benefit for the

Pensacola Ballet.
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W e sell the products that help you grow 
your business! 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
          Over 58,000 linear ft. of Northstar is installed in this Texas Waterfront Development. 
 
Marine contractors everywhere are 
learning how to grow their business 
using Northstar’s comprehensive line of 
vinyl and composite sheet piling 
products.   
 
Northstar created the first ever 
commercial grade vinyl sheet piling, the 
first commercially successful composite 
sheet piling, and 21POLY, the first 
polymer coated wood product. 
 

                  
                          Evolution.  Northstar’s 
              New  24” profile! 
 

 
 

But it’s not just a great product lineup 
that gives you an edge as a Northstar 
customer.  We also help you with your 
Internet marketing. 
 
Visit our homepage at 
www.northstarvinyl.com and learn how 
you can have a professionally designed 
website for you business – within two 
weeks – for free! 
 
It’s just one more way that Northstar 
helps you grow in an ever-changing 
market. 
 
Contact us at 800-558-6702 or visit us 
at www.northstarvinyl.com.  Solutions continues on page 15

The problems of  derelict vessels and
vessels stored or used on Florida
waters without registration or identifi-

able owners will not be solved by allowing
local municipalities to regulate anchoring.  

Limiting where and how long vessels may anchor has
become the solution du jour for those wanting a quick fix,
and is intentionally or mistakenly avoiding the real issues
confronting us: the lack of  storage and need of  disposal

methods for unwanted boats.  As we have seen in Miami
Beach, Marco Island, and many other communities
throughout Florida, anchoring regulation unfairly
hampers boat owners from operating their vessels legally
and restricts public water access, arguably the most valu-
able lifestyle asset in Florida.

In 2006 there were 1,024,375 registered boats in Florida
and more than 300,000 vessels visiting from out of  state.
The owners of  these vessels contributed more than 23.6
million dollars in state registration fees, and are the
engine driving the 18.4 billion dollar marine industry in
Florida.  Vessel ownership has increased 67% in the last
twenty years.  During the same period, vessel storage
capacity and maintenance facilities have significantly
decreased. Where are we expecting these vessels to go?
How will prohibiting them from anchoring solve the
problem?

NON-REGISTERED VESSELS

State and local law enforcement officers show little
interest in dealing with unattended, unregistered vessels
at anchor.  Informal samplings in Dade County by
members of  the Seven Seas Cruising Association
(SSCA) revealed that a large number of  unattended
vessels (stored) at anchor lack current state registrations.
Since counties receive a large share of  vessel registra-
tion fees, enforcing compliance would logically seem to
be a top priority.  Often, however, this is not the case
because “it’s too much work”, or “the courts just throw
it out”.  Statute 328.48(2) states “All vessels used on the
waters of  the state must be registered”, but law enforce-
ment officials routinely ignore unoccupied, unregis-
tered, anchored vessels, considering them to be “not in
use” and therefore not subject to the statute.

Solving Florida’s Anchoring
and Mooring Mess
New Ideas and Approaches for Non-registered Vessels, Vessels Stored
at Anchor, Derelict Vessels and Regulations Concerning Anchoring in
Florida’s Waters  

by Richard Blackford, Seven Seas Cruising Association (www.scca.org)
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Introducing low-maintenance TimberTech DockSider™ Plank.

©2006 TimberTech. All rights reserved.

The planks span 24”on-center for residential and commercial applications and are engineered for maximum strength 
to weight efficiency. They’re great for dock, marina and boardwalk applications. New TimberTech DockSider Plank is
specially formulated to stand up to the rigors of a waterfront lifestyle. The distinctive VertiGrain finish looks like wood
and reduces slippery conditions when wet. DockSider Plank, available in Cedar and Grey, resists fading, weathering, 
rotting, warping, and doesn’t need to be stained or sealed. Your customers will appreciate
the beauty of real wood, and the low maintenance of TimberTech DockSider Plank.

To become a TimberTech Elite Contractor or for more information, visit www.timbertech.com
or call 1-800-307-7780.

When customers are
thinking of  building
their own dock or

seawall or hiring a contractor,
here are some problems they
should watch out for. They
should not hire unlicensed or
uninsured contractors. 

However, the practice is wide spread
in marine construction as there are
plenty of  dock builders with a pickup
truck and the ability to sell. If  the
marine builder does not have a
license, he has three choices.

1- He can build the structure
without a permit and hope he
does not get caught.

2- He can get the homeowner to pull
the permit for him as the home-
owner. This is somewhat tricky as
the homeowner usually has to
swear to the permitting agency
that they or their family will be
constructing the project.

3- He could ask a friend with a
license to pull the permit for him.

All three of  these options are illegal,
so really none of  these options are
acceptable.

The following information from
Florida Statute 489.103 lists the
exemptions for when a licensed con-
tractor is not needed to perform con-
struction work.

This subsection does not exempt any

person who is employed by or has a
contract with such owner and who
acts in the capacity of  a contractor.
The owner may not delegate the
owner's responsibility to directly
supervise all work to any other
person unless that person is regis-
tered or certified under this part and
the work being performed is within
the scope of  that person's license. …
To qualify for exemption, an owner
must personally appear and sign the
building permit application and must
satisfy local permitting agency
requirements.

If  any person violates the require-
ments of  this subsection, the local
permitting agency shall withhold
final approval, revoke the permit, or
pursue any action or remedy for unli-
censed activity against the owner and
any person performing work that
requires licensure under the permit
issued. The local permitting agency
must provide the person with a dis-
closure statement (like the following):

State law requires construction to be
done by licensed contractors. You
have applied for a permit under an
exemption to that law. The exemp-
tion allows you, as the owner of  your
property, to act as your own con-
tractor with certain restrictions even
though you do not have a license. You
must provide direct, onside supervi-
sion of  the construction yourself. You
may build or improve a one-family or
two-family residence or a farm out-
building. You may also build or
improve a commercial building, pro-
vided your costs do not exceed

$75,000. The building or residence
must be for your own use or occu-
pancy. It may not be built or substan-
tially improved for sale or lease. 

You may not hire an unlicensed person to
act as your contractor or to supervise
people working on your building. It is
your responsibility to make sure that people
employed by you have licenses required by
state law and by county or municipal
licensing ordinances. You may not
delegate the responsibility for super-
vising work to a licensed contractor
who is not licensed to perform the
work being done. 

Any person working on your building
who is not licensed must work under
your direct supervision and must be
employed by you, which means that
you must deduct F.I.C.A. and withholding
tax and provide workers' compensation for
that employee, all as prescribed by law.
Your construction must comply with
all applicable laws, ordinances,
building codes, and zoning regula-
tions…..

One of  the things that we all know
the homeowners are not doing is
deducting the FICO as prescribed by
law. 

I encourage you all to work with
Steven Webster our Executive
Director, the CILB, DBPR, your
local permitting agencies and the
Board of  Directors to stop unlicensed
activity in Florida.

We need to stop  unlicensed
activity!

by Rick Fender, Cloud 9 Services
FMCA Director
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Solutions continues from page 13Solutions continues from page 15

When officials demonstrate that
enforcement is not an important pri-
ority, they send a message to the citi-
zenry that observing the regulation
isn’t important either.  SSCA sup-
ports amending the registration and
titling statutes in the State of  Florida,
not enacting new anchoring rules
that further burden those who
comply.

NEW SOLUTIONS ARE NEEDED

Why is the number of  unregistered
vessels stored at anchor growing?
Where were these vessels kept before
they became problems?  What is the
likelihood they will become derelict
vessels?  Can we prevent more unreg-
istered vessels and vessels stored at
anchor from becoming derelicts

without over-regulating other
boaters?  Are the penalties sufficient
to deter violators?  Are the owners of
unregistered vessels stored at anchor
actually violating a law?  How can we
remove unregistered vessels if  the
owners refuse to comply?  What
makes unregistered vessels stored on
public waterways any different than
unlicensed vehicles parked on public
roadways?

There is no question that regulatory
policies designed to hamper marina
development in Florida have led to
the acute shortage of  storage space.
Where space is still available, taxa-
tion based on waterfront property
values, expensive submerged land
leases, and additional regulatory
requirements are driving the cost of
storage to a level that is prohibitive
for many boat owners.  It’s a simple
demand-exceeds-supply situation,
and it is a growing problem.

Many boats, particularly smaller,
older, and less valuable ones, were
once kept in small marina facilities
that have gradually been converted
to condominiums or private docks.
Without an affordable facility into
which to move, and no practical dis-
posal option, many boats end up
anchored or abandoned.  This is
often a gradual movement.  First, a
vessel is moved to anchor.  Then the
owner realizes that he has no easy
access, and soon the boat is for-
gotten.  By the time the registration
has expired, the vessel owner has
often abandoned his dreams and left
the boat to become someone else’s
problem.

FIVE PROPOSED SOLUTIONS

1.  Amend statute Chapter 328 in all
applicable sections and 327.60 to
require registration and titling of

vessels operated, stored, anchored, moored or used on
the waters of  the state in lieu of  the current wording
requiring registration only when “operated” on the
waters of  the state.  (It can be easily argued that an
unattended vessel at anchor is not being “operated,”
and is therefore not violating any statute when not
properly registered). 

SSCA could support a rule exempting canoes, kayaks,
and engineless fishing and sailing vessels under 16 feet,
and without berthing accommodations, however we rec-
ognize the fact that considerable amount
of  our registration money is funding
boat ramps to provide access for these
vessels.  SSCA supports penalties for
non-compliance.

2.  Make disposal of  unwanted vessels
easy and affordable to owners. (How
do you dispose of  a vessel when it is
beyond repair?  It is a far better and
less expensive to fund voluntary
removal of  a vessel before it damages
property or becomes a derelict.)

SSCA recommends implementation of  a
plan, funded by $1 from each vessel reg-
istration, specifically for the voluntary
surrender, destruction, and disposal of
unwanted vessels.  Each county that
receives registration money under
statute 328.72 would be required to par-
ticipate.  Removal and destruction
would be achieved through the use of
independent contractors or by
employees of  the county.  The vessel
must would be cut up and disposed of  in
the community landfill or other suitable
site.  The county could choose to recycle
parts through independent contractors;
however, the intention is to remove the
vessel permanently.

3.  By state statute, declare all unregis-
tered vessels abandoned property if
they are anchored, moored, stored,
or used on the waters of  the state.

Notice of  Violation shall be posted on
the vessel by any law enforcement officer
of  the state, county, or municipality with

jurisdiction over state waters.  The notice shall contain:
the date of  posting; the wording of  the new statute
requiring registration and titling; a warning giving the
owner time to comply or make a claim; notification of  the
availability of  a voluntary vessel surrender program.
Non-response shall lead to vessel removal.  The point is to
remove the vessel as quickly as possible to avoid damage
to public or private property. The statute shall call for a
reasonable attempt to identify the owner.  “Reasonable
attempt” shall be satisfied by posting notice on the vessel;
and attempting to contact the last known owner, identi-

Solutions continues on page 18.Solutions continues on page 23



Welcome New Members!
Contractors

Coastal Construction
Pinellas, Hillsborough, Pasco
License: CGC1513225
Mr Paul Kelley
POB 3339
Clearwater, FL 33767
t: 727-446-3238
f: 727-446-0149
e: paul@go2coastal.com
http://www.go2coastal.com

Associates
PRIDE Enterprises Union Forestry Products          
Southern yellow pine dimensional lumber, posts, poles,
pilings, surveyor’s stakes, fencing, outdoor furniture and
structures. All products can be pressure treated using
CCA in retentions suitable for marine applications, or
with ACQ. We are members of American Wood
Preservers Assn., American Forestry Assn. and the
Society of American Foresters, and are a DOT approved
quality control supplier (#T003)
Mr Tim Hannon                
13518 NE 258th Court
Raiford, FL 32083           
t: 866-890-6554           
f: 813-890-2116           
m: 352258-0458
e: thannon@pride-enterprises.org
http://www.pride-enterprises.org      
Sponsored by Mike Jones, SteMic Marine 

Member News

George Lackey of Hockman Lackey Insurance, his son-
in-law Mat Horner and son, Pierce Lackey, have formed
West Coast Insurance, Inc.
2606 W Waters Ave
Tampa, FL 33614
p: 813-935-4440.

“I have enjoyed working over the past ten years with Ron
Hockman and his staff and appreciate, very much, every-
thing they have done for us, and wish them noting but
the best,” said George.

Wells Fargo Insurance Services recently acquired
Acordia Insurance. Contact information is otherwise
unchanged.
Mr. Brian Cronin
501 S. Flagler Dr, Ste 600
West Palm Beach, FL 33401
p: 561-655-5509

NAME ___________________________________ COMPANY _____________________________

ADDRESS _______________________________________________________________________

CITY __________________________ STATE/PROVINCE  _____ ZIP ___________

PHONE _________________________ FAX ___________________________

EMAIL __________________________________________________
� Contractor Member ($500)  
� Associate Member ($500)  REFERRED BY _______________________________
� Professional Member ($500)

EARN YOUR ANCHOR! RECRUIT A MEMBER TODAY.
Fax this form to FMCA at 321/409-0579 or call 321/453-3051 to apply.
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IMPORTANT!

Contractor Members must provide
a copy of a valid license and a
valid certificate of liability 
coverage when renewing 
membership. Liability 

coverage must be written under
workers comp class code 6006F.

TO BE COMPLETED BY EXHIBITOR
Application for the above space is submitted in accordance with the terms &
conditions established by FMCA.  Application must be filled in completely.

Changes in space size or assignment may require an adjustment in the total
cost as shown on this application.  Such changes will be confirmed by

invoice. Enjoy the show!

TITLE:________________________ DATE: _________________

10 x 10 draped booths or squares for your custom exhibit: 
Members Only; $500 each; Minimum two booths.

Table Displays (6-ft draped table): $350 Member and $600 Non-Member.

# BOOTHS   ______  X  $500 (members only, minimum two booths) TOTAL BOOTHS: $________

# TABLES      ______  X $350 (member rate) or X $600 (non-member rate) TOTAL TABLES: $__________

TOTAL PAYMENT: $________

APPLICATIONS PROCESSED IN ORDER OF PAYMENT.

➡REQUIRED

APPLICATION & CONTRACT MUST BE FILLED IN COMPLETELY

COMPANY:__________________________________ PHONE:__________________ FAX:__________________

ADDRESS:___________________________________ EMAIL:__________________WEBSITE:________________

CITY:____________________________________ STATE/PROV:________ ZIP/PC: _______________

COMPANY REPRESENTATIVE: ____________________________________ DATE: ________________

Hyatt on Sarasota Bay • Sarasota • October 12-13 • www.fmca.us/expo

The Nation’s

Premiere Showing of

Equipment, Supplies

and Services for

Marine Construction

PLEASE DESCRIBE THE PRODUCTS OR SERVICES TO BE DISPLAYED (FOR THE EXPO GUIDEBOOK)

TO BE COMPLETED BY SHOW OFFICIAL

LOCATIONS: ____________________

TYPE: _______________________________

ACCEPTED BY: _________________________

TITLE: _________________    DATE _________

AUTHORIZED SIGNATURE

➡SIGNATURE

REQUIRED

IF YOU HAVE ALREADY RESERVED SPACE AND PAID, CHECK HERE. �

IF YOU WILL PAY ONLINE BY CREDIT CARD FOR THIS RESERVATION, CHECK HERE.  �
IF YOU ARE PAYING BY CHECK, MAKE CHECK PAYABLE TO:  Florida Marine Contractors Association (FMCA)

2569 Newfound Harbor Drive
Merritt Island, FL 32952  

Locations will be offered on a first-come, first served basis.
Reserve now to get first choice. 

Rates are $100 less than last year – but we want BLING. Strut your stuff! Members Only!


